
In the mid-1980s, I was
in one of the early closings
of my career for a real
estate purchase and sale
when I realized: 1) the list-
ing agent
represents
the seller,
2) the
selling
agent rep-
resents
the seller,
and 3) the
closing
attorney
represents
the lender.
Who rep-
resented
the buyer?
Well, at
the time, no one.

I wondered why. I was
told, “because the buyer
would never pay our com-
mission.”

Today’s representation of
the buyer in a real estate
transaction has no relation
to who pays the real estate
professional, freeing the
agent or broker to represent
the party of choice, without
regard to the issue of from
where the commission
comes. This recognition that
a represented buyer is not
required to pay the brokers’
fee has opened up the prac-
tice of “buyer agency” to
the point where it is actually
now considered the norm,
for those in the know.

Essentially, buyers
receive “client-level servic-
es” without additional cost
to them, when the transac-
tion is structured so that the
seller still pays the broker
fee.

Why does a buyer need
representation? Consider
this: without representation,
by Georgia law, a real estate
broker may only provide
information, but not advice
and actions which require
the delivery of anything

requiring judgment or confi-
dentiality. That restricts
“your” agent’s activities to
clerical and administrative
tasks, but again, no confi-
dentiality and no advice.

Whether you are sea-
soned or novice, buying a
home with the right real
estate agent (a buyer’s bro-
ker) can help produce the
results you most likely
expected in the first place.
Services provided by a
trained, licensed buyer’s
broker may include:

1) Telling you the lowest
price the seller will likely
take.

2) Helping you develop a
negotiating strategy.

3) Telling you if he/she
thinks the property is over-
priced.

4) Disclosing to you if
he/she learns the seller will
take less.

5) Assisting you in mak-
ing an objective comparison
of competing properties.

6) Giving you the benefit
of his/her direct market
knowledge

7) Disclosing to you
what clauses should be
included in your offers, to
protect your rights, and the
list goes on.

One interesting duty of a
buyer’s broker is that of
advocacy to the client. In
the “old days,” a buyer who
wanted out of a deal
because something didn’t
go quite right for him might
have had a tough row to
hoe, since both agents typi-
cally represented the seller.
Many buyers may have lost
their earnest money deposits
merely because they lacked
an advocate from the begin-
ning.

Today’s buyer’s broker

helps protect his/her clients’
interests by crafting the use
of particular clauses in con-
tracts to help ensure the
intent of the parties is accu-
rately worded, with a good
measure of attention to the
buyers’ needs.

If you are a home-buyer
and you do not sign any-
thing in writing that makes
the agent you want your
agent, then you have no
agent, just a clerk and
administrator. If, to get the
client-level services, you are
willing to exchange your
loyalty to the agent in
exchange for his/her loyalty
back to you, that can usual-
ly be the extent of your
agreement.

Overall, as a home-
buyer, trading your loyalty
to your agent, in exchange
for advocacy, knowledge,
advice, information, opin-
ions and care seems to be a
pretty good deal — and
that’s exactly what it is.

Combine that with the
professionalism and code of
ethics of an authentic
Realtor and you’ll have an
unbeatable combination.

Larry Hathcock is past
president of the Carpet
Capital Association of
Realtors.

A man walks into a ban-
quet hall in Dalton and
announces in front of about
200 citizens that he plans to
raise $3.25 million by year
end. No one acts surprised.

In 2006, this same man
helped to launch United
Way’s Young Leaders
Society to grow philanthro-
py and volunteerism among
young professionals.

More than 10 years ago,
this same
man vol-
unteered
as a
Loaned
Executive
to give
United
Way pre-
sentations
to local
business-
es.

More
than 50
years ago,
his grandfather helped
establish the United Way of
Northwest Georgia.

Meet Bill Davies, chair
of the 2011 United Way
campaign and BB&T’s city
executive. In the face of
growing unemployment,
less disposable income and
more demand for social
services, Bill remains stead-
fast in his commitment to
our community. Bill knows
the deep level of caring that
people in our community
have for each other. He
trusts that this year, again,
we will pull together for the
common good. We will
open our hearts and give.
Today I invite you to join
Bill in renewing your com-

mitment to quality of life in
Whitfield and Murray coun-
ties.

On behalf of the child
who has been abused, the
elderly shut-in who needs a
hot meal and a hug, the teen
who needs a safe place to
play after school and the
family who just lost their
house to a fire — I invite
you to join United Way in
improving lives right here
in our community.

I am often asked, “How
can I help?” One way to
help is to give to United
Way during this season of
giving.

Ways to give
to United Way

■ Online — United Way
makes it simple. You can
make your donation right
now with a credit card on
our secure site: ourunited-
way.org.

■ Phone — Simply call
706-226-HELP to make
your contribution.

■ Mail — Your check
can be sent to: United Way
of Northwest Georgia, P.O.

Box 566, Dalton, GA 30722
■ In person – Drop by

United Way of NWGA at
816 S. Thornton Ave. in
Dalton. You can make a
one-time gift or set up
monthly or quarterly billing.

■ Payroll deduction
— Contact your HR manag-
er to sign up for payroll
deduction.

■ Publicly traded stock,
memorials, and planned
gifts — Contact John
Relaford at (706) 876-1581.

When you give to United
Way, you address the root
cause of current and emerg-
ing needs. Your investment
strengthens a network of 20
high performing, non-prof-
its that provide proven
results. United Way donors
help non-profits leverage
additional dollars, reduce
fund raising costs and
impact more people.

United Way funds a
range of services that meet
an entire family’s needs —
not just one piece of the
problem. By uniting hun-
dreds of community leaders,
volunteers and partners,

United Way identifies a col-
lective set of critical needs
and establishes an agenda
for meeting them.

We are all connected and
interdependent. We all win
when a child succeeds in
school, when families are
financially stable and when
people are healthy.

United Way’s goal is to
create long-lasting changes
by addressing the underly-
ing causes of these prob-
lems. Living united means
being a part of the change.

When Bill Davies is at
work at BB&T, when he is
on the football field with
his son, and when he sets
out for a run on a Saturday
morning, he has the well
being of each person in our
community tucked in his
heart.

It takes everyone in the
community working togeth-
er to create a brighter
future. Give. Advocate.
Volunteer. Live united.

Amanda Burt is the pres-
ident of the United Way of
Northwest Georgia.
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Japanese Steak House

20% OFF
TOTAL BILL

(excludes alcohol)

1321 W. Walnut Ave. Dalton, GA
706-281-1889

Cannot be combined with any offers, coupons or specials
MUST BRING IN THIS AD TO RECEIVE DISCOUNT

Rotate Tires and Check Brakes
Oil Change

Only $34.99
Expires 9.30.11

Johnson Tire & Wheel

813 S. Thornton Avenue
M-F 8 a.m.-5 p.m., Sat. 8 a.m.-12 Noon

706-278-7846

Accredited by the American Academy of Sleep Medicine

Medical Director, Naseer A. Humayun, M.D., FAASM, DABSM
1420 Mineral Springs Rd., Dalton • (706) 226-2330 • www.daltonsleep.com

PULMONARY & SLEEP MEDICINE
SLEEP DISORDERS CENTER

Do you snore loudly?
Are you the target of bad jokes or middle of the night elbow thrusts? If this sounds familiar,
you may already know that snoring is no laughing matter.
Loud snoring can be a sign that something is seriously wrong with your breathing during sleep.
Snoring indicates that the breathing passage in your throat is not fully open, and the distinctive
sound of snoring come from trying to force air through this narrowed airway.

An estimated 10-30% of adults snore. In most, snoring had no serious medical consequences.
For about 5 in 100 people, however, loud nightly snoring is an important sign of a serious
disorder: obstructive sleep apnea (OSA).

What are the Warning Signs of OSA?
– Excessively loud snoring which is disturbing your bed partner.
– A pattern of snoring interrupted by pauses, then gasps, is a sign that breathing stops

and restarts.
– Falling asleep at the wrong times, such as at work or while driving.
– Trouble concentrating, or becoming forgetful, irritable, anxious or depressed.
– Morning headaches or nausea, frequent trips to the bathroom to urinate at night,

and loss of interest in sex.

* If you answered yes to two or more of these questions, call for evaluation by a Board Certified
Sleep Specialist. You may need to have further evaluation of your breathing while you sleep,
to diagnose whether you have OSA and to indicate the best treatment.

SNORING
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Realtor — For the buyer
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This is part of a series
of columns on real estate
that appear once a month
in The Daily Citizen. The
columns are provided by
members of the Carpet
Capital Association of
Realtors.
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Bill Davies: Committed to community
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SUBMITTED BY THE
CREATIVE ARTS GUILD

For Adam Hall, the sky’s
the limit.

The Nashville-based artist
describes his paintings as
“modern landscapes,” but, at
heart, Hall is a painter of
clouds. His lush, atmospheric
work captures the beauty of
the sky and will be featured in
the next exhibit at the
Creative Arts Guild. Hall’s
show, called “the Drifting
Quiet,” will open on Friday
and along with the two other
exhibits at the Guild, is free
and open to the public.

“Adam’s work reminds me
of those childhood days of
laying back and watching the
clouds,” said Terry
Tomasello, executive director
of the Creative Arts Guild.
“There’s an innocence and a
serenity to his work that
belies the complexity of his
skill. We’re so thrilled to host
Adam’s beautiful and very
affordable work at the Guild.”

Hall is a self-taught artist
whose professional career has
blossomed in the past few
years. He grew up in
Wellsburg, W.Va., and moved
to Nashville around a decade
ago. An interior design firm
discovered his work, and
soon his cloud paintings were
gracing some of “Music
City’s” most elegant homes.

Hall began his exploration
of visual arts working mostly
with charcoals and oils. Self
taught, he mixes traditional
style with contemporary. He
has blended his passion for
purpose with his artistic
vision to create landscapes
synonymous with his travels
globally to aid those in need.

Hall mixes a traditional
style with a contemporary
vision. He works mostly with
palette knives, using a layer-
ing technique to add richness
and depth to his paintings. A

global traveler who is also
actively involved in a number
of non-profit projects to assist
young people in developing
nations, Hall’s landscapes are
often inspired by visits to new
locales.

Hall has said that “every
painting is my next opportu-
nity to truly express my
vision and vibe through land-
scape. Art is such a powerful
tool , and I strive to use it in
the most positive way I know
how.”

Hall’s recent success has
included gallery shows in
Southport, Conn.; Nashville,
Charleston, S.C.; Clarksdale,
Miss.; and Franklin, Tenn.

On Sept. 5, Hall was fea-
tured on HGTV’s hit show
“Interiors Inc.” He con-
tributed a painting to the din-
ing room makeover in the
Nashville home of
“American Idol” finalist
Danny Gokey.

“It’s easy to see why
Adam’s work is so popular
with designers,” Tomasello
said. “He has such a contem-
porary sense of color, and his
work adds a calming pres-
ence to any room. He really
brings the beauty of the sky
into people’s homes. One of
my friends referred to
Adam’s work as an updated
version of the landscapes of
the Dutch Golden Age. Adam

is really bringing that art his-
torical context to work that is
strikingly fresh and new.”

Hall and his wife, Thais,
will be at the show’s opening
to greet visitors and discuss
his work.

“I hope everyone will
come to meet Adam and Thais
during their visit to the
Guild,” Tomasello said. “The
First Friday openings are
always very popular, and we
hope to see a great crowd to
greet this talented artist.

The Creative Arts Guild is
at 520 W. Waugh St. in Dalton
and is the state’s oldest com-
munity based, multi-discipli-
nary arts organization. The
Guild offers classes in visual
arts, dance, gymnastics and
vocal and instrumental music
as well as exhibitions, recitals,
performances, lectures and
workshops, many of which
are free to the public. The
Guild is supported through
class fees, memberships,
grants and donations from
corporations and foundations
and through funds from the
Georgia Council for the Arts
through appropriations from
the Georgia General
Assembly and the National
Endowment for the Arts.

For more information
about the Guild, visit
www.creativeartsguild.org or
call 706-278-1068.

‘Painter of clouds’ Adam Hall
featured at First Friday exhibit

One of Adam Hall’s modern landscapes.


